
AccuTrade is an end-to-end solution that helps dealers maximize profit on every 
vehicle. Get real-time market insights, depreciation analytics, and an actionable 
portfolio, unique to you, to manage risk and understand each vehicle's profit potential.
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You can add vehicles to Inventory one of two ways: 

● Upload automatically with our DMS integration

● Manually move an appraisal to inventory for a faster time-to-market. 

Adding Inventory

DMS Integration

DMS gets set-up
(Gather DMS approvals from you >

DMS data into AT >
QA with you and an AT Specialist >

Setup successful)

Inventory funnels through 
your DMS provider

Inventory flows into 
AccuTrade Inventory 

DMS DMS Provider Setup Successful!

To manually move vehicles into Inventory, you’ll start in the Appraisal of a vehicle. 
When you’ve finished appraising the vehicle:

1. Click Send to Inventory on the right-hand side of the Appraisal screen 

2. Fill out the missing fields, and scroll to select Confirm & Send to Inventory 

Appraisal → Inventory
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Send to Inventory >1



Appraisal finalized. Reopen in Inventory. View 3

Within the same view, you’ll get confirmation that the vehicle was successfully received.

3. Click View to go directly to the vehicle in Inventory

Note: 
You can also go to the 
Inventory tab, and 
search for your vehicle 
using the filters or VIN. 

Vehicle View in 
Inventory

Next: Your Inventory List



See your inventory in a comprehensive single view. Any inventory ingested from your 
DMS and appraisals you’ve moved to inventory will appear in your inventory list. 

Inventory List1
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1. Upon clicking Inventory, the first panel will appear, giving you the option to filter 
your list. 

a. We recommend using the primary navigation to filter your Open inventory. 
These are vehicles your store newly acquired and are ready to be decided 
how you'll exit them. 

b. You can also prioritize the vehicles that need more attention by selecting the 
other available options like: Missing photos, pricing, description, etc… 

c. Click the Filter button to narrow down your search to find the inventory 
you’re looking for. Like, if the vehicle New or Used, Year, Make, Mileage and 
more. 

Upon clicking Inventory, the first panel will appear, giving you the option to filter your list. 

Your Inventory List



Inventory List 

Customize your inventory list and get important information straight from your view. 
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1. Take note of details like Intelligence Score, Total Cost, Profit, List / Sale Price, 
Estimated DOM, DOI, & Daily Depreciation, Price to Market, Cost to Market & 
more to help make data-driven decisions on your inventory. 

2. This view also allows you to click into the Retail List Price, saving you time from 
having to manually click into each vehicle and reprice it.
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1. Click the Gear Icon to open a panel to customize the information in your list.

2. Check the applicable boxes to include or exclude certain columns. 

When you’re ready to take action on a vehicle, click into it. We’ll jump into how to 
manage inventory individually next.  



Market Pricing consists of 3 components: Pricing Strategy, Vehicle Analysis, and 
Similar Vehicles (comp). These should all be used in conjunction with each other, as 
prices and insights adjust with your settings. 

1. Click on the Market Pricing Tab 

2. Your pricing calculator should align to your strategy, which can be adjusted at any 
time by clicking [Edit]
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Market Pricing



Market Pricing

3. Understand your retail and wholesale exit strategies using the Pricing Strategy 
insights: 
NOTE: When you adjust your comp list, insights and pricing adjusts in real time.

a. Pricing Guide will show you how your vehicle is priced relative to vehicles 
you’re comparing it to in the market, and adjust when you move the price 
along the graph

b. History gives you insight into when your pricing strategy changed and 
any impact the change had on VDP views

c. Wholesale Outlook predicts when you’ll be underwater in the wholesale 
market, allowing you to exit the vehicle before you’re completely 
underwater
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Market Pricing

4. Use the Vehicle Analysis to understand the vehicle's "Intelligence Score" to 
determine how good or bad of a fit this vehicle is for your store.
NOTE: The score does not change as the competitive set does but some of the metrics 
within Market Fit adjust

a. Highlights: Does the car have the right mileage, options and color?
b. Market Fit: What is the local supply and demand for this vehicle in 

YOUR market?
c. Dealer Fit: how well do you sell this type of vehicle?

5. And finally, within Market Pricing you can set 1:1 vehicle comparisons using 
the Similar Vehicles tab. 
NOTE: As you change your comp list, the Market Pricing and Vehicle Analysis 
insights adjust in real time
a. You can either view this in a list view or a graph 

https://www.carscommerce.inc/managing-inventory-by-risk/


Market Pricing – Similar Vehicle Filters

A “Set to More Like Mine” CTA defaults the comp to include vehicles that match 
the VIN details of the vehicle you’re working

Set your Dealer Type, mileage, options, features & more so you’re only 
pricing against vehicles that truly stack up against yours
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Manage and enhance inventory photos to make your listings more attractive in the 
same solution to enhance operational efficiency. We can also ingest photos from your 
3rd party image provider [appear within 24-hours]

1
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1. Drag-and-Drop or Add Photos from your desktop

2. Access Historical Photos (view only) to provide more information about a 
vehicle's condition within merchandising 

3. Easily Request Reshoot to streamline the process of managing inventory photos 

Photos



Apply global overlays to highlight key features or incorporate your brand.

Photos 

1. Click Overlay Library

2. + Add New Overlay

3. Upload your Photo, enter a Title, and any Notes

4. When you’ve added your overlay it’ll appear at the top of 

the image so you can apply it to your desired vehicles

Drag and drop to 
change the order

File must be a PNG with transparent background. Recommended aspect ratio of 4:3 
(example 2048 x 1536). Maximum size is 5mb

Add more images



Within the Equipment (or Merchandising) section, highlight vehicle features and use AI 
merchandising descriptions. Your dealership tagline will also appear here. 

Use Templates to 
pre-populate Notes.

Click Manage Templates 
to manually add new.  
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1. Type in your description. Leverage the power of AI to set different tones for 
vehicle descriptions and tailor to the right audience the first time

2. Or, choose a template from the Select Templates dropdown 

3. To upload new templates, select Manage Templates
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Click + Add Template to create a new template for your dealership. Ensure you add a 
title, type in the description box, and even add a dynamic tag!
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4. Include your dealership tagline (more on next page)

Merchandising



Merchandising 

Vehicle details are pre-selected using build data to reduce time spent on 
merchandising, freeing up time for you to increase operational efficiency

        Key features 
are mentioned 
within AI generated 
merchandising text. 

1. My Account > Account Settings
2. Dealership Profile & Settings
3. Dealership Settings 
4. Manage Dealer Description

1 2
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Edit your dealership tagline for consistent messaging across your inventory 

Once you have your merchandising description and dealership tagline set, 
scroll down to adjust the pre-selected key Equipment features to highlight. 

Dealership tagline



Instantly list inventory to Cars.com and Dealer Inspire (Q4 2025) websites with 
AccuTrade Syndication. Syndication can push to anywhere you request: 3rd party 
marketplaces,  your dealer website, other inventory listing sites, but timing will vary.  

1. Click Syndicate Online to syndicate your listing and push to your platforms 

Clicking Syndicate Online will publish your vehicle listings. 

30,6502
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2. Confirm or update the 
Retail Listing Price

3. Click Confirm Condition

   ONLINE

When it’s been successfully 
syndicated, it will signify Online

Syndication



Use the AccuTrade score to understand which vehicles you're losing money on the 
fastest to strategically plan your exit strategy. 

Have any questions? Hitting a bug or have a technical error? 
Reach out to accutradesupport@carscommerce.inc for help. 

Or, reach out to your DRM directly!

Support

The inventory portfolio highlights scores of all your cars, flagging high-risk vehicles 
losing wholesale value the fastest, identifying which are performing best, trending up, 
holding steady and shifting toward concern and at-risk vehicles.

Profit trends help you drill 
into each segments so you 
can immediately take action 
against the performance. 

Intelligence Score 

Intelligence Score

DOI

The inventory reporting you're used to. Leverage DOI to understand which vehicles have 
been on your lot the longest.

Inventory Reports

mailto:accutradesupport@carscommerce.inc

